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EVERYTHING DISC® SALES

This Everything DISC® program is sales-specific providing in-depth information, tips, strategies,
and action plans to help salespeople become more effective. It helps salespeople understand
their DISC® style, recognize and understand customer buying styles, and how to adapt sales
style to a customer’s buying style.

The Everything DISC® Sales profile is about helping the sales team in organizations understand
how they can do and become better at sales through adapting to the needs of their customers.

It containsaresearch-validated online in-depth assessment that willhelp salespeople understand
themselves, their customers, and their relationships. It's easy to remove or rearrange pages or

customize profiles.

The Everything DISC® Sales profile includes:

Follow-up reports Compatrison reports Culture reports

These follow-up tools help salespeople understand their sales styles, how to adapt them, and
helps them be more effective in meeting the needs of the customers.
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CONTACT US TO FIND OUT IF THE EVERYTHING DISC® SALES PROFILE

MAY BE EXACTLY WHAT YOUR SALES TEAM HAS BEEN LOOKING FOR!
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https://www.facebook.com/DragonflyConsultants/
https://twitter.com/DragonflyCnslt
http://bit.ly/DragonflyYouTube
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